
Income Protection Sales Script – Generic Approach 

Hello, [prospect’s name]. This is [your name] from [your company name]. 

Response 1: How does it work?

Response 2: Objection - I don’t think I’ll use it. / I’m not worried about disability. 

Response 3: Objection - I’ll use my savings. 

Response 4: Objection - It’s too expensive. 



Response 5: Objection  - I have disability through work.

Response 6: Objection - I’ll apply for Social Security disability.

Response 7: I’d like to learn more. 

 Response 8: I’m interested, how can I get a quote or apply?

Response 9: Objection - I’m not interested. 

[Closing]


